LESSON 9

HOW TO BUY A HOME 

Part 2

This lesson teaches students how to make an offer on a house and how to shop for a mortgage loan.  It also gives helpful hints for the closing.

Learning Objectives:

1. The students will identify the steps taken to make an offer on a home and review new vocabulary.

2. Students will discuss the terms to use while shopping for a mortgage loan.
3. Students will discuss important points to remember during the closing process.

Casas Competencies:

1. 1.4.6  interpret information about housing loans…

2. 1.8.4  interpret information about the types of loans available through lending institutions

3. 7.2.1  identify and paraphrase pertinent information

Materials Needed:

1. One copy of worksheets 9-A, 9-B, 9-C, and 9-D per student.

SUGGESTED ACTIVITIES:

1. Give each student a copy of worksheets 9-A and 9-B and read the text on 9-A.  Have the students draw lines to match the definitions with the new vocabulary and phrases.  Review as a class.

2. Give each student worksheet 9-C and have a student read the text.  Discuss the vocabulary words and phrases.

3. Give each student worksheet 9-D and have a student read the text.  Discuss the answers to questions 1-3.

Worksheet 9-A   

How to Make An Offer
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Once you have found a home you want, you will sit down with your realtor and write an offer.  An “offer” is a document that tells how much money you are willing to pay for the house. The realtor will help you decide the amount.  It is usually less than the asking price (the amount the seller wants to sell the house for).  If the home has been for sale for a long time or needs many repairs (example-the roof leaks), the seller will probably decrease (lower) the asking price.

You will also want to have a contingency written into the offer to let you have a home inspection.  A contingency means that the sale can go on only if a requirement is met. (A requirement is something important that needs to be done.)  A home inspection is paid by the person who wants to buy the house.   Someone who has been to school to learn how to find problems in houses will come to the house you want to buy and look at it very carefully to find any problems.  Then you decide if you still want to buy the house.  You then sign the offer and your realtor will give it to the seller.

If the seller accepts your offer, they will sign it also.  You will then be “ in contract”.  (“In contract” is the legal name for the time that you have to get a home inspection and find a mortgage loan to buy the house.)

WORKSHEET 9-B

Vocabulary & Terms

Draw a line to match the terms with the definition

	Offer
	*the legal term for the time you have to get a home inspection and a mortgage loan



	Asking price
	*to lower



	Repairs
	*a person that comes to the house to look for problems



	Decrease
	*the price that the seller wants to sell the house for



	Contingency
	*the document that tells how much you will pay for the house



	Home inspection
	*the sale can go on only when requirements are met



	Home inspector
	*an inspection that the buyer pays to have



	In contract
	*


[image: image2.wmf]
WORKSHEET 9-C

How to Find a Mortgage

Your realtor will give you the names and telephone numbers of banks, credit unions, and mortgage companies.  You will call these places to see which has the best mortgage for you.  There may be special loan programs that are for first-time buyers.  Ask the realtor if there are any special programs.  

Before you choose a mortgage, you need to learn these words and terms:

principle - the amount of money that you borrow

interest - the extra money you have to pay the lender for borrowing their money

fixed rate mortgage loan - you always pay the same amount of interest

adjustable-rate mortgage loan - your interest rate will increase or decrease usually twice a year

points - a fee that lenders may charge.  Each point equals 1% of the loan.  The more points you pay, the lower the interest rate.  You pay the points on closing day.

WORKSHEET 9-D

THE CLOSING

When you have had a home inspection and chosen a mortgage loan, you are ready to buy the home.  You will go to a closing to officially buy the home.  The “closing” is the name for a meeting that you, your realtor, the seller, the seller’s realtor, and an attorney will attend.  Usually the meeting is at a bank, mortgage lender, or an attorney’s office.  Your realtor will plan the closing meeting.  At the meeting you will sign many papers.  Make sure to ask questions if you do not understand the papers.  You will be given a copy of each paper you sign.  Put your closing papers in a safe place at home.  After the closing, the house belongs to you!

Circle true or false for the following questions.

1. If you do not understand a paper at the closing, you should just sign it anyway.       True       False

2. When the closing is over, you can throw away your copies of the paperwork.          True       False

3. The closing will take place at the house you are buying.

                                   True       False
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